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Participate in 10% Guaranteed Cash Flow and Potential Appreciation 

from Ownership of Leased Real Estate for Possible Annual Yields of 34%+ 

OPPORTUNITY 

& LOCATION 

Buyers purchase an interest in one or more portfolios of approximately 5 to 20 

single family homes, leased and occupied by tenants, located in the metropolitan 

Las Vegas area. New portfolios of rental homes are made available monthly. 

ANNUAL YIELD, 

SPONSOR & 

MANAGER 

Annual average yields including appreciation can potentially be 34% or more. 

Granite Pointe Equity Investments, LLC (‚GPEI‛) of Las Vegas, NV, identifies, 

analyzes, contracts to acquire, and performs management for all properties. GPEI 

currently has over 160 homes under ownership and management; principals have 

been purchasing and managing Las Vegas real estate for a total of over 46  years. 

OWNERSHIP 

FORM 

Buyers purchase a 50% equity membership interest (benefits pro rata to their 

purchase amount) in a Limited Liability Company (LLC) having title to the 

portfolio (approximately 5-20 houses per LLC). GPEI owns the other 50% interest. 

Buyers will receive a package for the specific properties owned by their LLC. 

10% CASH FLOW 

GUARANTEE & 

HOLDING 

PERIOD 

GPEI is the LLC Managing Member and guarantees to Buyers a minimum cash-on-

cash return of 10% APR on their LLC member purchase price, paid monthly or 

quarterly, for the anticipated holding period of 18 to 36+ months. Properties will be 

sold when GPEI believes maximum intermediate term value will be realized. 

EXIT & SALES 

PROCEEDS 

DISTRIBUTION 

No one can guarantee future appreciation. However, GPEI buys properties at a 

substantial discount to actual market value and believes that real estate prices have 

the potential to increase over time. Proceeds from retail sale to home buyers, net of 

costs, will be distributed: First the return to Buyers of their cash equity; then any 

shortfall in their 10% cumulative annual return; plus 50% of remaining proceeds. 

PURCHASE 

PRICE & SIZE 

Portfolio prices and sizes differ but, the LLC pays approximately $85 per s.f. at @ 

2,500 s.f. per home. Total portfolio price for 5 homes approximates $1.062 million. 

FINANCING At its sole discretion, GPEI will arrange for mortgage financing to leverage the 

purchase of each portfolio to not more than 70% loan-to-value. Buyers who 

purchase member interests in the LLC owning the portfolio will not have any 

personal liability for such financing. GPEI and not the LLC will be solely obligated. 

BUYER 

REQUIREMENTS 

Minimum purchase: $50,000. Meet standards of an ‚accredited‛ investor, including 

$1 million net worth and $200,000 annual income (review complete requirements). 

CONTACT 

INFORMATION & 

SUBSCRIPTION 

DOCUMENTS 

Michael Hughes, President 
Granite Point Equity Investments, LLC 
6431 West Sahara Ave., Suite 200 
Las Vegas, NV  89146 

Office:    702-871-9339 
Mobile:  702-785-3934 
FAX:       702-871-9330 
Email:    mike@granitepointequity.com 

PROGRAM SUMMARY  

Las Vegas Reside ntial  Real Estate  

FOR INFORMATION AND DISCUSSION PURPOSES ONLY. 
Data is subject to change. GPEI does not warrant or guarantee the information. 
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FINANCIAL SUMMARY  

 

THE FOLLOWING SUMMARY AND ANALYSIS IS FOR ILLUSTRATION ONLY. THE ACTUAL PORTFOLIO 

ACQUIRED BY ANY SPECIFIC LLC WILL BE PRESENTED TO BUYERS AT THE TIME. Numbers do not 

include any potential benefits of depreciation or other tax deductions accruing to Buyers. 

LLC Portfolio 
example 

LLC buys 5 single 
family homes, 
occupied & leased 

Sources of homes Banks (foreclosures), 
distressed owners, builder 
excess inventories 

 Location Las Vegas metro area, 
multiple addresses 

LLC purchase 
price per sq. ft. 

@ $85 per sq. ft., including 
rehab, fix-up & other costs 

Average home size Approx. 2,500 sq. ft. Ave. home price Approx. $212,500 

Exit strategy Sell in 18-36 mos. or 
when market is right 

Tot. purchase 
priceð5 homes Approx. $1,062,500 

Ave. Annual Potential 
Yield @15% annual 
compounded appre. 

34.5% ave. potential 
annual yield incl. 10% 
cash distributions 

Buyer 
qualifications 

Accredited with $ 1 million 
net worth + $200 K income 

Minimum Unit 
purchase 

$50,000 purchase 
depending on portfolio 

Buyer ownership 50% pro rata ownership of 
LLC member interests 

Acquisition, Management Agent & LLC 
Managing Member (50% interest in LLC) 

Granite Pointe Equity Investments, LLC (ñGPEIò), 
Las Vegas, experienced real estate firm 

NOTE: Numbers are rounded and data is approximate in all following examples.  

BUYER CASH EQUITY  and MORTGAGE FINANCING ñ5-Home  LLC P ortfolio  

  Ave. 5-Home Portfolio 

LLC purchase, fix-up & costs @ $85/s.f. or @ $212,500 per house $ 1,062,500 

First mortgage financing (no Buyer liability) @ 70% LTV  (      743,750 ) 

Est. Cash Equity Requirement from Buyers (30%) per LLC  $   318,750 
 

10%  DISTRIBUTIONS to BUYER SñPaid Monthly or Quarterly  

  Ave. 5-Home Portfolio 

Annual rental income (ave. @ $.75 per s.f. or $1,875 per mo.)  $   112,500 

Less:  Management fee to GPEI @10% of rents  (       11,250 ) 

                Other operating & maintenance expenses, taxes & reserves (       14,000 ) 

Net Operating Income (annual)        87,250 

Less:  Mortgage Debt Service @ 7% interest only annually  (       52,000 ) 

Net Distributable Cash Flow (annual)  $   35,250 

Less: 10% Preferred Annual Return to Buyers (pd. monthly 
or quarterly) 

 ( $   31,875 ) 

Additional Available Annual Net Cash Flow to GPEI  $     3,375 

 

FOR INFORMATION AND DISCUSSION PURPOSES ONLY. 
Data is subject to change. GPEI does not warrant or guarantee the information. 
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EXIT STRATEGY: Overall 34%+ Return to Buyers Upon Sale   

Holding period: Assume 36 months, with earlier disposition possible; sale to homeowners.  

Conservative Appreciation: Assume minimum appreciation at 15% compounded per year over 
$85/s.f. buy price, or approximately 50% total price increase over 3 years = @$129/s.f. sales 
price. Due to the current depressed state of the Las Vegas market and the extraordinary economic 
activity projected in commercial building and economic development, GPEI believes but does not 
guarantee that substantial appreciation over acquisition prices can be realized within three years. 

If annual average appreciation of 20% instead of 15% is realized, overall Annual Yield to 
Buyers would exceed 45%. 

CONSERVATIVE SA LES ANALYSIS  (15% annual increase) Ave. per 5-Home Portfolio 

Price per sq. ft. sales price in 36 months (open market retail sale, 
lease-option exercise, etc.) at 15% compound annual increase 

$ 129 per sq. ft. or $322,500 
ave. sales price per house 

Portfolio sales price in 36 months (2,500 sq. ft.) $1,612,500 

Less: 5% estimated total sales & closing expense    (      80,625 ) 

          Mortgage payoff (assume no amortization)     (    743,750 ) 

Net Cash Available from Sale Closing  $   788,125 

Return of original Cash Equity Requirement to Buyers   ( $   318,750 ) 

Available for split to LLC Members  $   469,375 

50% Participation by LLC Buyers  $   234,700 

Overall Return to LLC Buyers  (Total Buyer Equity of $318,750) 

Annual Cash Distribution @10%   $   31,875 / yr. 

Average Annual Return from Net Cash Distribution upon 
Sale  ($234,700 divided by 3 years = ) 

  $   78,225 / yr. 

Overall Average Annual  Return to Buyers  $ 110,100 / yr. 

Overall Average Annual Yield to Buyers ($110,100 / $318,750)    34.5% / yr. 

Overall  Return per $50,000 Unit  (15.68% of total $318,750 Buyer Equity) 

Annual Cash distribution (10% return on $50,000)  $  5,000 /yr. 

Ave. Annual Return from pro rata Net Cash Distribution upon Sale   12,265 /yr. 

Overall Average Annual Return on Unit of $50,000                $ 17,265 / yr. 

Overall Average Annual Yield per $50K Unit ($17.265K/$50K)    34.5% / yr. 

   

SUMMARY: Buyers invest minimum $50,000 and over 3 years receive a 34.5% average annual 

yield (including 10% cash distributions paid monthly or quarterly) plus the return of their 

capital, or $17,265 average profit per year per $50,000 Unit, plus their original capital back. 

FOR INFORMATION AND DISCUSSION PURPOSES ONLY. 
Data is subject to change. GPEI does not warrant or guarantee the information. 
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Executive Bio graphie s 

 

Gerry R. Zobrist (Sr.)ñCEO 

Mr. Zobrist, Chief Executive Officer of Granite Pointe Equity Investments, LLC, has been active in Las 

Vegas business and real estate since 1970, running several large companies.  He started Las Vegas Ice 

and Cold Storage in 1970 with his brother Phil Zobrist.  With their purchase of Valley Food 

Distributors in 1980, they took a $12,000,000 a year company to well over $160,000,000 in annual sales 

by the time it was acquired by U.S. Foodservice in 1996.  His role as President of Valley Foods saw 

him taking obscure, but necessary aspects of the business and turning them into substantial profit 

centers rather than functioning merely as needed costs of doing business.  

Mr. Zobrist’s nearly 40 years of management and business experience in the Las Vegas Valley bring 

substantial depth and seasoning to the management team at Granite Pointe. 

Michael S. HughesñPresident 

Mr. Hughes is President of Granite Pointe. He has been involved in the Las Vegas real estate and 

financing market since 1999. He has participated in the licensing, management and marketing of 

numerous mortgage companies, as well as facilitating the conversion from mortgage broker to 

mortgage banker of multiple lenders in Las Vegas. As its President, Michael’s executive focus at 

Granite Pointe Equity Investments, LLC, is that of finance, financial planning, business development, 

lender relations and escrow closing coordination. 

Michael attended the United States Defense Language Institute specializing in Russian language 

studies while serving in the US Army—Military Intelligence, where he was a Signal Interceptor Voice 

translator from 1992 to 1996. 

Gerry G. Zobrist (Jr.)ñCOO & Corporate Counsel 

As Chief Operating Officer, Mr. Zobrist oversees all management and operational functions of the 

organization. He has been an active attorney in Las Vegas since 1999, with the majority of his practice 

focusing on real estate litigation. Owning his own firm from January 2002 through the end of 2006, he 

built a thriving litigation practice, which he merged with Aldrich & Bryson in October 2006. Having 

started Granite Pointe Equity investments earlier in 2006, Gerry took the position of ‘Of Counsel’ with 

Aldrich & Bryson in order to assure that his clients were well served, while he focused on real estate 

at Granite Pointe full time. As Chief Operations Officer and Corporate Counsel, Gerry is in charge of 

overall company administration, property management, legal matters, and accounting. 

Previous to practicing law in Las Vegas, Gerry received his BA in 1996 in only three years from the 

University of Nevada—Las Vegas. He received his JD from the University of Tulsa—College of Law, 

graduating several months early in 1998. 
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William SickertñDirector of Corporate Governance 

William (Bill) Sickert is a thoroughly experienced executive in both the public and private sectors. He 

is known for visionary leadership, achieving superior financial results, and building value in 

underperforming businesses. His superior leadership skills have been developed in diverse industries 

including Allied Health, Natural Supplements, Health Sciences, Platform Technology and Media. 

Bill’s career has included substantial marketing and management experience. He has repeatedly 

demonstrated the ability to create sustainable competitive advantage through developing strategic 

alliances, building key vendor relations, expanding distribution channels, and positioning critical 

brand development. 

With credentials in business, law and financial risk management, Bill presents a rare ability to 

credibly present multiple aspects of a business to diverse audiences. 

Bill’s experience and relationship with the principals of Granite Pointe Equity Investments led to his 

joining the team in January 2008 as its Director of Corporate Governance. He monitors and 

administers Granite Pointe’s internal systems encompassing policies, processes, and human 

resources. He thus serves the critical needs of shareholders by directing and controlling management 

activities with good business savvy, objectivity and integrity. In his role as Director of Corporate 

Governance, Bill focuses closely with Mike Hughes, as President, on the company’s long term 

planning, exit strategies and growth expectations. 
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Examples of Past Properties Purchased  

 

These are examples of the types of properties being purchased by GPEI  in the Las Vegas area. 

Actual pr operties to be acquired by any individual LLC will be disclosed to the Buyers at the time.  

 


